
 

A NEW PACIFIC NEXUS:  
CANADA, ASIA AND LATIN AMERICA 

 
 
"A New Pacific Nexus: Canada, Latin America, and Asia" seminar was oriented towards 
the business community to further explain the current global trade and politics status, 
and how to take advantage of the shifting global order, considering Canada's strategic 
position between Asia and Latin America. 
 
With more than 120 attendees, the 14 
speakers - which included members of 
the Latin American, Chinese, and 
Canadian governments; international 
trade, commerce, and tax experts; and 
academics- spoke about global trade 
trends; the Asian and Latin American 
perspective on the Pacific Region and 
Canada's role; the importance of these 
two regions for Canada's future; and 
what are Canada's challenges and 
opportunities. 
 
PARTICIPANTS 

- Deputy Minister Clark Roberts 
Q.C., from the British Columbia 
Ministry of International Trade 
- H. E. Consul General Ernesto 
Otto Rubarth from the 
Consulate-General of Brazil in 
Vancouver 
- H. E. Consul General Liu Fei from 
the Consulate-General of the 
People's Republic of China in 
Vancouver and Dean of the Consular 
Corp of British Columbia 

 
These are some thoughts and insights from the Government side: 
 
Clark Roberts, Deputy Minister from the British Columbia Ministry of International Trade: 
We in British Columbia really understand that trade with other nations is crucial to our 
growth, and our plan is to expand our trade relations with our friends in Asia and in 
Latin America. 

 



 

 
Latin America is a key priority for us, as our trade and our relationship with this region 
are not as strong as it could be. 
 
Vancouver’s become a true Asian city, with a highly skilled, highly educated, and truly 
multicultural and bilingual, multilingual, community. So we see a link between Latin 
America and Asia and see Vancouver as a natural next step. We have the most direct 
flights to Asia from Vancouver in Canada. We need more flights to Latin America. We 
need more direct flights to Latin America from Vancouver. So we look forward to 
working together on the trade and investment opportunities that we identify here 
today.  
 
H. E. Consul General Ernesto Otto 
Rubarth from the Consulate-General of 
Brazil in Vancouver:  
Vancouver has all the right elements to 
become the trade hub of Canada, 
Canada, and Latin America; and 
specifically, with Mexico, which has a key 
place in the trade of LATAM and Canada. 
 
H. E. Consul General Liu Fei from the 
Consulate-General of the People's Republic 
of China in Vancouver and Dean of the 
Consular Corp of British Columbia:  
Asia has been the fastest-growing region 
in the world for many years. According to 
the Asia Developing Bank, Asia’s growth 
rate in 2016 is 5.6% and it’s expected to 
grow by 5.7% this year. This is higher 
than any other region. It’s reported that 
by 2020 the members of the middle-class 
people in Asia will reach 1.7 billion, 
representing 54% of the world’s total 
middle class and 42% of the world’s total 
consumption. 
 
Currently, the Asian region annually invests about 881 billion dollars in infrastructure. If 
the region is to maintain its growth’s momentum, eradicate poverty, and respond to 
climate change, it will need 26 trillion from 2016 to 2030 or 1.7 trillion per year. There is 
a big gap between investment needs and current investment levels. That also expels 
great opportunities for countries both inside and outside the region. Furthermore, 16 
major nations in the region, have been conducting negotiations on regional 
comprehensive economic partnership. We call it Regional Comprehensive Economic 

 



 

Partnership (RCEP). 
RCEP was initiated by the Asian countries that cover half of the world’s population. With 
the Trans Pacific Partnership Agreement (TPP) uncertain, RCEP is attracting attention as 
a “touchstone” of the future free trade around the world. 
 
The latest round of negotiations was held in Japan from late last month (March) and 
early this month (April). Remaining negotiations are expected to be complete by the end 
of this year.  
 
I’m glad to see that Canada’s attentions are also in the developing of relations with the 
Asian region and that those efforts have brought results. For example, the share of 
Canada-Asia trade has increased from 8% to 16% in recent years. 
 
With the wave of trade protectionism and anti-globalization in the United States and 
Europe, who are Canadians traditional trade partners, Canada places its economic policy 
around in Asia. And I believe it would contribute significantly to the prosperity of 
Canada. 
 
For its ideal geographic location, Canada serves as a bridge, connecting Asia and Latin 
America. In terms of tourism, it takes about 9 hours by flight from China to Canada and 
it takes about 10 hours to Latin America. Canada is a good stop over place to go for a 
few days and get rid of jet lag, for international tourists.  
 
And the aircraft also need to refuel. Recently, Air China expanded with a flight from 
Canada to Cuba and China Southern Airlines will launch a flight from Vancouver to 
Mexico next month.  
 
According to Statistics Canada, in January tourists to Canada from China increased 
55.8%, Mexico 37.4%, Australia 36.7%, South Korea 19.1%, and India 17%. Air Canada 
borders with 14 countries in Asia and those airlines connect Asia to Latin American 
countries through Canada. When I go to the airport and I see a big group of Chinese 
persons, I know that’s Air China. But now when I see a group of people from India or 
Pakistan, I know that’s Air China as well. 
 
China has been a historic partner of Canada. China wants to be the hub of Asia to 
Canada. China is Canada’s second most important trade partner. China is stepping up in 
order to maintain global stability. 
 
 
“The importance of Latin America and Asia to Canada's prospects” 

Keynote speaker, Yves Tiberghen, Director of the UBC Institute of Asian 
Research 

 
Why do Latin America and Asia hold the clues to Canada’s future? 

 



 

We are living in the rebalance of the global economy. It is really a time for new 
approaches. A lot of the global systems and agreements are being rethought and 
reformulated.  
 
However, Canada will be able to take advantage of this only if we change our 
reliance on the United States. 
 
What are the global trends? 
From the “20” countries, 16 are busy with their internal affairs. The rest four are 
Canada, Germany, China, and Argentina, which may be crucial to the next world 
order. 
 
There is a lot of uncertainty in the United States with the new administration. There 
is also uncertainty in Europe, with the European Union, and the countries that are 
members and future ex-members. There is massive political uncertainty, unlike 
anything we have seen during this post-cold war period.  

 
There’s incredibly volatility about 
the future of globalization. Trade, 
finance, currency, environmental 
issues, and all the countries that 
are involved, are stuck. Everything 
is at a stalemate. 
 
With the fall of the TPP and Trump, 
and United States, getting out of it, 
there’s going to change as well. And 
Germany and China are stepping in 
where the US is stepping back. 
 

What are Canada’s challenges? 
The rise of populism, protectionism and decreased support for global politics are the 
main Canadian challenges. This is a tense period with no agreements. We really are 
going through a new kind of industrial revolution, with automation being a big issue. 
 
The world is going through a power rebalancing, moving towards climate consciousness 
and renewable energy. And with declining powers crisis happens.  
 
The dependence on the United States and the exposure (shadow) of United States 
politics in Canada is a big challenge. 50% of the Canadian imports are from the United 
States and 60% of Canadian exports are for the United States. Only 4.5% of Canada’s 
trade is with China and 1% with Mexico.  
 
Canada has to upgrade its infrastructure and to create new kind of jobs that are 

 



 

adequate to the present and future state of technology. 
 
Canada is in the crossfire of United States politics. Canada has to navigate through all 
these issues, assuming a medium position, to keep moving on in the direction the 
Canadian public opinion wants. 
 
Canada and Latin America can engage China as a trade partner without the United 
States. We always say “Asia is the future” but we are still stuck with the US. The world is 
changing faster than Canada. When we look at the global trends, most of them come 
from the emerging world. Trade is actually picking up this year, and it’s mostly from the 
south. The new powers are not coming from the “traditional” countries. 
 
In the environment, we see improvement but not from the United States, but from the 
emerging world; and especially from China. China is decreasing its gas emissions, but 
still is growing. 

 
Conclusion  
At these times of great changes, 
great opportunities, and great risks, 
it’s the time for Canada to take these 
changes seriously and to be the 
global entrepreneur and the 
entrepreneur hub, to position 
Canada in a good position, with a 
new mindset, shifting our trade 
mindset. Connecting Asia with 
America, at this time that the United 
States is looking away from both. 
 

PANEL DISCUSSION: ASIAN PERSPECTIVE ON THE PACIFIC REGION 
AND CANADA’S ROLE 

 
PARTICIPANTS 
- Daniel Kiselback, 1st 
Partner at Deloitte Tax Law 
LLP 
- Stewart Beck, President 
of the Asia Pacific 
Foundation of Canada 
- H.E. Paul Maddison, 
High Commissioner of 
Canada to Australia 
MODERATOR  
Miro Cernetig, Journalist, 

 



 

and owner of Catalytico 
 
H.E. Paul Maddison: 
Canada and Australia are very similar, infrastructure wise, and with the recapitalization. 
Canada looks at Australia as a very solid and like-minded country. Australia has a very 
strong relationship with China, and in a second level, with Japan and South Korea. 
 
To actually become a hub, we have to place the infrastructure in place and to have the 
agreements. We have immigration issues that we still have to face, not to be only a hub 
for people and an airport.  
 
With the Canada brand we are still seen as inclusive and welcoming, but, are we? 
 
We say we want to increase our trade with China and India, but how can we if we don’t 
understand them? If we don’t know about their history or culture? Asia is not on the 
Canadian High School curriculum. And only 3% of Canadian post-secondary students go 
abroad and only 1% go to Asia, most of them go to the US. 
 
Miro Cernetig: 
Question #1: Do we have what’s necessary to be a hub? How do we become the hub? 
 
Stewart Beck: 
It is very useful to see what 
Australia has done. Australia 
actually sees us as competitors 
for the Asia market. As of 
today, China is to Australia, 
like the US is to Canada.  We 
have to make a dedicated 
commitment to Asia and we 
need to diversify our 
commerce besides the US. 
 
H.E. Paul Maddison: 
Australia also needs to increase their Asian literacy, around languages and culture.  
Even though Australia and Canada are competitors in the same space (Asia) there are a 
lot of collaboration opportunities as well, with like-minded folks.  
 
Miro Cernetig: 
Question #2: Why is Vancouver strategic? 
 
Daniel Kisselback: 
We have these agreements with Asia and Latin America. However, we haven’t educated 
the business community as we should have about the agreements with these regions. 

 



 

Vancouver is strategic but we have to take advantage of these agreements. 
 
Stewart Beck: 
The Asia-Pacific Region is the 50% of the world’s population. The TPP could have been 
the largest trade agreement in history, but it collapsed with Donald Trump presidency. 
When the US stepped off the TPP, Japan did as well. We have to start looking for TPP 
alternatives. We, as Canada, have to be desirable for Japan as well. And, what does 
Japan has a shortage from? Energy. Gas is very important for Japan, and that’s an 
opportunity for us. 
 
Miro Cernetig: 
How do we put it in policy? 
 
Stewart Beck: 
If Canada wants to have a relationship or trade, we need to build a relationship based 
on people, mostly by tourists and international students. And we need our policy to 
work with reality. How do we become the global hub? With trust and communication. 

 
PANEL DISCUSSION: LATIN AMERICAN PERSPECTIVE ON THE 

PACIFIC REGION AND CANADA’S ROLE 
 

PARTICIPANTS 
- Carl Jones, Director of Air 
Service Development at the YVR 
Airport 
- Pilar Portela, CEO of i4C 
Innovation Center 
- Maxwell A. Cameron, from the 
Centre for Study of Democratic 
Institutions, UBC 
- Luis Brasdefer, Trade and 
Investment Commissioner for 
Western Canada from the 
Government of Mexico 

MODERATOR 
Glenn Sigurdson, adjunct Professor at the Beedie School of Business, SFU 
 
Glenn Sigurdson: 
There’s always change, but now change is bigger. From “mindset” to “mind shift”. 
 
Luis Brasdefer: 
As in today, we still don’t know the complete impact of the recent United States 
policies. The US is the most important trade partner for both of Canada and Mexico. 

 



 

Things may change, and we are aware of it, but by how much, we still don’t know. The 
approach of NAFTA is different too. Not to delete it, but to rethink it and change it. 
There are a lot of interests in the US and we have to be prepared in order to face these 
changes. 
 
How do we increase Canada’s trade with Latin America and Asia? How do we make 
Vancouver the hub between Canada, Latin America, and Asia? Working together. So we, 
together, can provide the suppliers, the providers, the customers, and the goods.  
 
Maxwell Cameron: 
NAFTA is still in negotiations, and we have to start increasing human development, 
instead of focusing only on economic growth. 
 
Carl Jones: 
Vancouver and the YVR Airport are in an ideal geographic position to link Asia and Latin 
America. And the bridges are already built, but we need to step up. San Francisco, 
Seattle, and San Diego are competing with Vancouver to become the bridge with Asia. 
 
Glenn Sigurdson: 
This is also about people doing business, not only institutions, governments, and 
diplomats. 

 
Pilar Portela: 
We need to have a balance between the costs of commercialization of goods from Latin 
America and China with Canada. We need to redistribute the actual and current 
infrastructure. 
 
Maxwell Cameron: 

 



 

We need to avoid the threat of national populism and reinforce the critical importance 
of institutions. It is not a coincidence that the countries that are the most successful 
today are the same countries that were successful in the 19th century. 
 
Luis Brasdefer: 
Creating initiative at a governmental level. Trade with Asia is a clear objective of our 
government. Why don’t we push with the same force the trade with Latin America? We 
need to create a group of institutions of these three regions. My job is to bring Mexican 
goods to Canada and Canadian goods to Mexico, but why stop there? We also want to 
bring Asian products to Mexico, via Canada. 
 
Carl Jones: 
There’s a world of opportunities in Latin America that we haven’t discovered yet.  
 
Question from the public: 
The changes in the US administration make the policies to be rethought. Is Canada more 
proactive in policy matters? What’s the obstacle from having an open sky policy? 
 
H.E. Paul Maddison: 
Yes, Canada is very proactive and very progressive. And that doesn’t stop Canada from 
being the champion of free trade. 
 
Carl Jones: 
An open sky policy can be complicated. But there can be more space and more 
agreements to meet the capacity for the opportunities abroad, to vision that capacity 
and to take full advantage of these opportunities.  
 

“Conclusions and Recommendations” 
Lunch Keynote speaker, Carlo Dade, Director Centre for Trade and Investment 

Policy, Canada West Foundation 
 
We have the opportunity now to be the next hub, 
communicating Asia with Latin America. But, how do we 
actually achieve this opportunity? For a change, how do 
we position ourselves ahead of the curve and take 
advantage of this new world order? From this emerging 
center or nexus trade, in the Pacific Ocean? 
 
If the United States wants to maintain world dominance, 
they need to become the nexus with the other side of 
the ocean, but if they don’t, we have to do it. Even if the 
planned TPP is dead, the TPP itself might still have a 
chance. 
 

 



 

We see the ability to take advantage of the changing world and we see these 
opportunities that are appearing almost on a daily basis. But still, Canada is always dead 
last on legislation and trade agreements, and we really need those in order to be the 
next nexus. 
 
We do have chances, but we spend so much time worrying about the changes in the 
United States that we miss our own opportunities. To have the opportunity and to 
realize the opportunity are two very different things and it’s not going to fall in our laps.  
 
We have to pay attention. Events like these are crucial, and while perception may not be 
the reality, it is a path towards it. We have to get involved and to work with the 
government. And until we have a new generation of business people interested in going 
abroad, we are going to be the same. 
 

 
Look back at some of the 
moments from the seminar 
by visiting the Flickr album 
 
For the presentation from 
Carlo Dade click here 
 
We are a membership 
organization and we always 
welcome new members, 
Become a member! 
 

 

 

http://www.expoplazalatina.ca/wp-content/uploads/2017/04/TIC_Vancouver_Presentation_8APR2017.pdf
https://www.flickr.com/photos/latincouver/sets/72157680274138291/
https://expoplazalatina-dot-yamm-track.appspot.com/Redirect?ukey=1XUul3XVt83_ku-4rmK5jh0U9mJj2Fl6foCOWjYKTrqs-659605012&key=YAMMID-54749764&link=http%3A%2F%2Fwww.latincouver.ca%2Fbecome-a-member%2F
https://expoplazalatina-dot-yamm-track.appspot.com/Redirect?ukey=1XUul3XVt83_ku-4rmK5jh0U9mJj2Fl6foCOWjYKTrqs-659605012&key=YAMMID-54749764&link=http%3A%2F%2Fwww.latincouver.ca%2Fbecome-a-member%2F

